R|P)

Provider Analysis
Live-Bid RFP System

Selecting and monitoring service providers is one of the most important
duties that retirement plan sponsors and fiduciaries must make.

ERISA Section 404(a) states that plan fiduciaries must determine, and document reasonableness of plan fees and case law
has clearly identified that this is most prudently accomplished through a robust “live bid” process every three to five years, or
sooner if plan characteristics change substantially or a provider change is needed.

RPAG’s Provider Analysis live-bid recordkeeper RFP system helps advisors streamline the provider search process by
allowing creating an apples-to-apples comparison of a plans fees, investments, and services against alternative providers in a
robust and easy to present report. The reports can compare over 500 data points on recordkeeping, administration, all fees,
revenue sharing, technology services, compliance, investment management, employee communications and so much more!
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o RPAG's Provider Analysis services can be applied to 401(k), 403(b), 457 and 'EgzggifoF:s
|
non-Qualified plans ranging from under $1,000,000 to over $1,000,000,000.

For more information about RPAG’s Provider Analysis, please contact support@rpag.com or call 949-305-3859.
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